In an analysis of over 300,000 car deals from AutoFi
Dealers, it's apparent that rising interest rates have
created an opportunity for dealers who pull financing
forward in their sales process to significantly increase
their engagement, conversion and profitability.

Car buyers are increasingly using digital tools to understand affordability

AutoFi Digital Credit Apps Per Dealer 2 9 %

YOY increase in
digital credit apps

65%

YOY increase in
powered by =AutoFi digital credit apps
Apr 2022 July 2022 Oct 2022 Jan 2022 Apr 2023 for Deep SU bprime

Car buyers highly engage with F&I Products through digital retail platforms
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Dealers who digitally bring finance forward are more profitable
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