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Fast-Track the YES by 
Bringing Finance Forward
In an analysis of over 300,000 car deals from AutoFi 
Dealers, it’s apparent that rising interest rates have 
created an opportunity for dealers who pull financing 
forward in their sales process to significantly increase 
their engagement, conversion and profitability. 

Car buyers are increasingly using digital tools to understand affordability

Car buyers highly engage with F&I Products through digital retail platforms

Back-end profit increases the 
deeper a customer engages 

with digital financing solutions

Dealers who digitally bring finance forward are more profitable

YOY increase in 
digital credit apps

29%

YOY increase in 
digital credit apps 
for Deep Subprime

65%

$309,000 (or 11%)
Higher back-end PVR annually on AutoFi deals for the average dealer
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Average Back-end Profit by Level of Digital Financing

$1,661

Non-AutoFi Sale AutoFi Deal Without 
a Credit App

AutoFi Deal With
Credit App

$1,788
$1,915

PURCHASE

$476/monthly
APR
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72 months
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30%
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Source: AutoFi digital behavior and an analysis of 307,139 car deals from AutoFi Dealers that occurred between November 2022 – April 2023.

(vs. 1.48 for non-AutoFi deals)

(vs. 61% for
non-AutoFi deals)

(vs. 22% for 
non-AutoFi deals)


